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Junction Client Saffire Vapor Reports Strong Growth Across Online Channel, Wholesale 

Distribution, and Retail Store in First Year 

February 20, 2013 – ATLANTA, GA: As Junction Creative Solutions (Junction) client Saffire Vapor, seller 

and distributor of premium-quality ‘high powered’ electronic cigarettes and accessories, crosses the one 

year milestone since launching its brand in February of 2012, the company is proudly reporting 

successful growth against initial projections for the business, a feat uncommon to most new businesses. 

 

With the premium electronic cigarette industry rapidly expanding as consumers discover the products’ 

advantages over traditional or ‘analog’ cigarettes, Saffire Vapor founder and CEO Robert Arnold 

recognized an opportunity to create a new brand and enter the marketplace. Engaging Junction in late 

2011, Saffire Vapor worked with Junction to develop the brand and build an eCommerce website that 

would serve as the informational and transactional hub of the young business. 

 

The project included the creation of a comprehensive marketing strategy that evaluated market 

conditions and provided research on target customer demographics and industry best practices based 

on prominent competitors. Saffire Vapor’s status as a product distributor was a unique differentiator, 

enabling relationships with third party retailers, both on and offline. This action created additional 

revenue sources and garnered increased visibility for the brand. Following the launch of the eCommerce 

site, these partnerships stimulated rapid growth that, to Arnold’s surprise, put Saffire Vapor’s revenues 

ahead of projections. “The success of the wholesale business was certainly welcome news,” said Arnold. 

“The original plan was for the eCommerce site to take more time to mature into a steady revenue 

stream – so ‘arriving ahead of schedule’ was very exciting.” 

 

That unexpected success enabled Arnold to seriously pursue opening a brick-and-mortar storefront for 

the Saffire Vapor brand, and following extensive research, Arnold opened the doors of the first Saffire 

Vapor retail location in Murfreesboro, TN just 9 months post launching the brand. Within weeks, the 

store too was operating at profit, creating the final branch of a completely sustainable 3-legged business 

model. Arnold plans to reinvest earnings to grow the business further, expanding to 4 more retail 

locations in 2013 and as many as 10 within 5 years.  

 

The results of the partnership between Junction and Saffire Vapor speak to a dynamic agency-client 

relationship that is somewhat rare in today’s highly fragmented business and marketing economy. The 

integrated marketing campaign supporting the initial launch of the website and the ongoing growth of 

the company has been nominated for industry awards recognizing innovation and measured success. 

Junction CEO & Managing Partner Julie Gareleck is confident that her firm’s continued collaboration 

with Arnold will breed further success down the road. “From the very beginning, working with Robert in 

ideating, establishing, and growing Saffire Vapor has been extremely rewarding for Junction,“ comments 
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Gareleck. “The success of Saffire Vapor is a testament to not only his hard work and dedication, but the 

contributions of everyone involved in the project. We look forward to continue teaming with Robert to 

take the Saffire Vapor brand to the next level.”  

 

Visit Saffire Vapor on the web at www.saffireecigs.com. More information about Junction is available at 

www.junction-creative.com.  

 

 

 About Junction Creative Solutions 
Junction Creative Solutions (Junction) combines the intellectual capital of a consulting firm with the creative 
execution of an advertising agency to create effective and measurable strategies. The strategic solutions align with 
specific business goals and objectives, and provide consistency from strategic planning through execution. As a 
result, our clients are able to maximize opportunities to react, adapt, and thrive -- ultimately creating more 
sustainable and competitive businesses. Junction’s award winning portfolio boasts successful strategies and agency 
solutions for SMBs and Fortune 500 companies.  
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